A Rooter-Man

e Blake started the pitch and explained him the GMB process.
e Flat $200

e  First month 10 miles radius will be targeted.

e Plumbing and Drain services he wants to target

e Heis working 24/7

e Bi-Weekly Report

QA Department Notes:

He is quite easy person but requires results in order to work with us we have to be sure that he is getting
good results.

Cross Checking the Information on CRM:

Business Name: (A Rooter-Man)

e Name (Deno Rowe)

e Email (rooterman94@gmail.com)
e Business Address (Sparks, NV 89431)

e Cellphone Number (775) 322-3232, (530) 414-3071
e Keywords (-)

e Radius Miles (10)

e Listings Status (YES)

e Notes on CRM (Yes)

e Calls Committed (No)

e Insisting more miles (No)

e Commitment of phone ringing (No)

e Reg On GMB (coached) (Yes)

e Social. Media Handling (No)

e Guarantee Of ROI (First Month) (No)

e Scrapping Reviews (No)

e SEO Procedure Explained (Yes)

e Information in CRM (Yes)
e No of sale call mentioned in Notes (Yes)

o Disclaimer read properly (Yes)



