Happy Garage Door Repair

e Wayne first coated him $250 and then give him a discount for $50.

e S$200 month to month no contract service.

e Customer already have 3 listings and he is getting jobs out of them.

e Customer wants another location and he wants us to rank up that listing.
e 5 keywords in the first month.

e 10 miles radius in the first month.

QA Notes:

Customer Already has 3 listings and we created the 4™ one for him on a new address which is (2721 s
Norfolk St San Mateo APT#207 CA 94403) so kindly wait for the post card and then we’ll start
working on his listing. This call has incomplete recording due to technical issue so we have missed
further conversation. Kindly read out the complete description before calling him. He paid us through
Zelle Pay.

Cross Checking the Information on CRM:

e Name (Happy Garage Door Repair)
e Email (info@happygaragedoorsf.com)
e Business Address (2721 s Norfolk St San Mateo APT#207 CA 94403)

e Cellphone Number (650) 339-0261
e Yelp Number (415) 716-2874

o Keywords (5)

e Radius Miles (10)
e Listings Status (we register him)
e Notes on CRM (Yes)
e Calls Committed (No)
e Insisting more miles (No)
e Commitment of phone ringing (No)
e Reg On GMB (coached) (No)
e  Social. Media Handling (No)
e  Guarantee Of ROI (First Month) (No)
e  Scrapping Reviews (No)
e  SEO Procedure Explained (Yes)
e Information in CRM (Yes)
e No of sale call mentioned in Notes (Yes)

e Disclaimer read properly (Yes)


https://www.yelp.com/map/a-simple-organizing-and-moving-company-saginaw
https://www.yelp.com/map/a-simple-organizing-and-moving-company-saginaw




