Andrew’s Garage Door Solutions
Call Summary:

e Leo starts the call.

e Michael jumped over the call.

e Michael quoted $250/month with no contract for 5 Ezee webpages.
e Michael shows him our client (Speedy Garage Services).

e Michael sent him our commitment and explain it.

e Working hours and days Monday to Friday 7AM-4PM.

e Bi-weekly report.

¢ Michael helps him to cancel his yelp ads.

e Card charged and disclaimer given.

QA Department Notes:

Client is good but asking questions about this campaign. He is not registered on Google and
doesn’t have a website. Michael pitched him for Ezee webs, sent him a sample and

quoted $250 for 5 Ezee webpages. Webpages will be delivered within 4-5 working days. Free
hosting and domain. Michael told him to give at least three months to this campaign to see
great results. He is looking for good results so we have to perform well to make him our
permanent client.

Color Theme: Red, Blue and white

Sample Page: https://bestgaragedoorrepairusa.com/hgs/affordable-garage-door-installation-
services-in-thornton/

Additional Notes:

Basic Information:

Nationality: N/A
Previous experience with SEO Company: N/A
For how long the client is in this business: 26 years

Cross Checking the Information on CRM:

e Owner name: Andrew St Clair

e Business name: Andrew’s Garage Door Solutions
e Business number: (703) 785-2183

e Business email: astclair80@yahoo.com

e Business address: Not Provided
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